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Boston, Aug. 27.—Motor registra- 


‘PACKARD TO BUILD 
CARS IN WINDSOR, 
ONT., BY SEPT. 1 


EW YORK, Aug. 27.—Reviewing the current business 

situation in a letter to Automotive Daily News con- 
gratulating it on its sixth birthday, Walter P. Chrysler, 
president of the Chrysler Corporation, declared that “there 
are no better times than these to spend money wisely, for 
the simple reason that it produces greater value.” 

Mr. Chrysler further states that 
there is very tangible evidence of ’ 
the purchasing power of the public ‘BAY STATE'S MOTOR 
and its willingness to respond to| REGISTRATIONS SHOW 
new ideas and improved values. Mr. 

Chrysler's letter is as follows: GAIN IN TRUCK UNITS 

“Let me congratulate the Auto- 
motive Daily News on its seventh 
anniversary and wish it many years tions in Massachusetts for the eight 
of continuing success and increasing | wonths ended July 31, 1931, (state 
prosperity. 5 ; 

“You ask my views of the busi- fiscal year starts December 1), 
ness prospect in the automobile in-| amounted to 906,669 vehicles, of 
dustry for the next few months.| which 801,607 were passenger and 
The best way I know of indicating | 105,062 commercial cars. 
how the outlook appears to me is; Of the total, reissues accounted 
to cite two factors from our own) for 115,780. This compares with 
experience: | 799,468 passenger and 103,937 com- 

“First, in the three weeks ended| mercial cars a year ago. Total fees 
August 15 Chrysler Motors sales—|for the period were $5,397,682, 
Chrysler, DeSoto, Dodge and Ply-| against $5,444,966 a year ago. 
mouth combined—exceeded sales in In July, 37,474 passenger and 
the same period of both 1929 and} 3,480 commercial cars were regis- 
1930. ; tered, against 38,878 passenger and 

“Second, there is very tangible evi- | 3,188 commercial cars in July, 1930. 
dence of the purchasing power of 
the public and of its responsiveness 
to new ideas in the demand for our 
new Floating Power Plymouth 


(Continued on Page 8) 


CHICAGO GAS WAR ENDS 
WITH PRICE UP 3 CENTS, 


Chicago, Aug. 27.—Prospects of 
further record-breaking low retail 
prices of gasoline here have ended 
with the calling off of the price 
cutting war among the big producers 
after one week’s duration. As a 
result, both the Ethyl and Stand- 
ard brands climbed 3 cents a gal- 
lon to 17 and 14 cents _ respectively, 
including state tax. It is generally 
conceded that the fight was a 
private one between Standard Oil} Canadian product will be identical 
of Indiana and Shell, and that the | with the output in the United States 
other large companies changed their | plant, but beyond the statement that 
prices to conform with those of the | production would start in about a 
warring firms. ‘week, Mr. MacAuley had no details. 


Montreal, Aug. 27.—Packard mo- 
tor cars are to be made in Windsor, 
Ont., before September 1, according 
to an an™,,.yncement last night by 
Alvan M ™€yley, president of the 
Packard 8! sr Car Company, De- 
troit, anc!® tid of the New Canadi- 
an company. 

The company has secured a build- 
ing in downtown Windsor and is 
preparing the structure for the 
manufacture of automobiles. The 











Auburn, Ind., Aug. 27.—Alan H. Leamy has announced 
his resignation from the engineering division of the Auburn 


For the past three years Mr. Leamy 
He has not 


Automobile Company. 
has been engaged particularly in body design. 
as yet announced his plans for the future. 

* * * 


New York, Aug. 27.—The National City Bank an- 
nounces that beginning September 1, interest at 2 per cent. 
will be paid by its compound interest department instead of 
the 3 per cent. rate now prevailing. 

* a * 


Washington, Aug. 27.—It is understood here that the 
Shipping Board will ask the next session of Congress for 
authority to regulate intercoastal shipping, unless those in- 
terests get together and regulate themselves. 
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| Shipping Expert Denies Railway 
Claim of Motor Carrier Subsidy 


NATIONAL FOREIGN 
TRADE GROUP HITS 
PROFITLESS SALES 


New York, Aug. 27.—“American 
Foreign Trade in 1931,” the annual 
report on international trade of the 
National Foreign Trade Council, em- 


phasizes the paramount need to) 


“stop profitless merchandising” as 
the first requisite to recovery. 

The council calls attention to the 
fact that although wholesale com- 
modity prices in the United States 
have been reduced by an average of 
1.25 per cent. -a month during the 
past two years, that reduction is now 
proceeding at a rate of slightly less 
than 0.5 per cent. a month, with the 
strongly marked indication that the 
trend of American trade may pres- 
ently return to stable prices and a 
resumption of rising values. 

Although falling prices are com- 
mon to all parts of the world, James 
A. Farrell, chairman of the National 
Foreign Trade Council, in interpret- 





(Continued on Page 2) 


DURANT GETS $200,000 


REDUCTION IN TAXES 





Elizabeth, N. J., Aug. 27.—The 
county Board of Taxation announces 
a reduction of a 1931 tax valuation 
of the five buildings owned by 
Durant Motors, Inc., at 801-961 
Newark Ave., from $4,464,600 to $4,- 
262,600, a reduction of $200,000. The 
corporation had sought a cut of 
$3,500,000. 

It developed that the Durant 
corporation has contracted to sell 
the buildings to Bayway Terminals, 
Inc., at a price of $4,176,000. The 
corporation had as realty experts 
Robert Huntley of the office of Jo- 
seph P. Day, Inc., of New York 
city, which firm was the auctioneer 
when the property was sold to 
Durant Corporation after the Willys 
Corporation, which built the plant, 
went into the hands of a receiver. 

In 1929 the valuation was $5,028,- 
580. It remained unchanged for 
1930, but was reduced to $4,462,600 
on the 1931 list. 


FIRESTONE WILL BUILD 
NEW CHICAGO BRANCH 


Chicago, Aug. 27.—Firestone Tire 
and Rubber Company will start im- 
— erection of a $350,000 three- 
i branch office and _ service 
building on the northwest corner 
of Wabash Avenue and 16th Street, 
Chicago. Clearing of the property | 
has started and the new building is 
scheduled for occupancy early next 
February. 
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~ | National adbuatetel Traffic hanes Representative 
Asserts Highway Carriers Pay Heavier 
Taxes Than Rails 


EW YORK, Aug. 27.—In a statement issued here today 

R. C. Fulbright, chairman of a conference committee 
of the National Industrial Traffic League, denied the con- 
tention of railway representatives that highway motor car- 
riers are practically subsidized by being presented with free 
rights-of-way over which to operate. He says that on the 
contrary motor carriers’ payments in taxes exceed those of 
the railways. Mr. Fulbright was answering specifically 
charges made by Edward S. Jouett, vice-president and gen- 
eral | counsel of the Louisville & Nashville Railrgad. 
, In the National Industrial Traffic 


— — ——— -—- —¢ 


'RETOOLING OF PLANTS 
"FOR NEW MODELS AIDS 
MACHINE TOOL GROUP 


New York, Aug. 27.—“The ma- 
chine tool industry, which has long 
been looking for signs of improved 
business, believes that the automo- 
bile industry, which is engaged in 
retooling for new models, may be 
the first of major outlets for metal- 
working equipment to pick up,” says 
Iron Age. 

“In fact, one large order has al- 
ready been placed by the Chevro- 
let Motor Company for its trans- 
mission plant at Toledo, O. This 
is the first purchase of any size 
reported from the motor car trade 
in some time. Other business with 
the automobile industry may be 
closed within the next three or four 
weeks. 

“While there is an expectation of 
at least slightly better business in 
September, there is apparently 
nothing in sight that will save Aug- 
ust from going on the record as 
the poorest month of the year to 
date. Most of the current reports 
indicate that sales this month have 
been smaller than those of July, 
which was the worst month, except- 








(Continued on Page 2) 


League, Mr. Fulbright represents one 
of the most important groups of 
shippers in the country. The ore 
ganization has no affiliation with 
motor carrier interests. It is inter- 
ested only in securing the best ship- 
ping conditions for its members and 
Shippers in general, regardless of 
the transportation method used. In 
effect it is an entirely neutral or- 
ganization as between the highway 
motor carriers and the railways, 

“Until railroads can shdw somé 
concrete proof of their allegation 
that the governments are subsidiz- 
ing the motor trucks the figures 
which indicate otherwise will most 
likely be accepted by the public as 
proof of the true situation.” He 
also declared that the shipping pub- 
lic will not take part in any proe 
gram, based on “vague and indef- 
inite charges,” which will virtually 
destroy highway transportation. 

Railroads were criticized by Mr, 
Fulbright for failure to heed ship- 
pers’ pleas that the carriers adopt 
modern accounting systems which 
will enable them to determine the 
extent to which they may meet their 
competitors, and the extent to which 
the operations they engage in are 
| profitable. 

An analysis of truck transporta~- 
tion as it affects railroads reveals 
that the trucks compete mainly for 
less than carload traffic, which is 
hauled unprofitably on rail tracks, 


(Continued on Page 2) 








Tank Trucks Gain Favor 
In Distribution of Milk 


WASHINGTON, Aug. 27.—One of 

the most important recent de- 
velopments in the transportation 
and handling of milk is the use of 
the tank car and the tank truck. 
| From the introduction of the first 
| tank car, in 1910, and the first tank 
truck, in 1914, to the present, the use 
of tanks has increased so rapidly 
that today some cities receive 70 to 
95 per cent, of their fluid milk in 
tanks, the United States Department 
of Agriculture reports. 

The Bureau of Dairy Industry has 
studied tank transportation to de- 
termine the methods of handling 
the milk delivered to the milk plant 
in tanks, the labor and time require- 
ments of tank delivery, the advan- 
tages and disadvantages, and the 
cost of handling milk in this way. 
The results are available now in 
Technical Bulletin No. 243-T, 
“Transporting and Handling Milk in 
Tanks,” by Ralph P. Hotis, a market- 
milk specialist of the bureau. A 
copy may be obtained from the Of- 
fice of Information, Department of 








Agriculture, Washington, D. C., as 
long as there is a supply for free 
distribution. 

Mr. Hotis found that although 
there were a few conditions under 
which tank-truck and _tank-car 
hauling were not satisfactory, in the 
great majority of cases there were 
many advantages of hauling milk in 
tanks over hauling in cans, Better 
temperature control of the product, 
more favorable sanitary conditions, 
smaller investment in cans, less loss 
of milk, less labor at country plants, 
the handling of more milk in the 
same area by the city plant, saving 
in washing powder and in man- 
hours required for washing, and a 
decrease in floor space required in 
country plants, are the principal 
advantages of tank hauling, he says. 

He found that many firms used 
the space on the tanks for adver- 
tising the firm’s business to good 
advantage at small cost. At present 
the tank car is the only practical 


(Continued on Page 2) 
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Expert Denies Railway 
Claim of Truck Subsidy 





TANK TRUCKS GAIN 
FAVOR IN HANDLING 
MILK TRANSPORTATION 


(Continued from Page 1) 





device for extending the milk shed 
beyond the 330 to 500 mile zone, and 
at the same time maintaining the 
quality of the milk without extra 
expense en route, he says. 
The bulletin has _ illustrations 
showing types of tanks in use, 
methods of unloading tanks, and a 
milk receiving station equipped for 
tank hauling. It is of interest to 
milk plants, co-operative concerns 





and public health officials, and also} 


stbagedicao don-onct 
ILLINOIS EMPLOYMENT 
DECLINE IN JULY 2.6% 


Chicago, Aug. 27—Curtailed ac- 
tivity in Illinois industries during 
July resulted in a somewhat more 
than seasonal decline of 2.6 per 
cent. in employment, and a normal 
decrease of 4.4 per cent. in payrolls, 
according to the Illinois Depart- 
ment of Labor. Although manufac- 
turing industries reported a normal 
seasonal decline of 2.5 per cent. in 
the number of workers and a less 
than seasonal decrease of 3.5 per 
cent. in payrolls, this was offset by 
the greater than seasonal decreases 
in non-manufacturing industries of 
2.9 per cent. in employment and 5.5 
per cent. in payrolls. Aggregate de- 
clines for all industries in July, 1931, 
however, were considerably smaller 
than those for the corresponding 
month a year ago. 

While industrial employment in 
Tilinois in July was 14.4 per cent. 
less than in July last year, this drop 
was not as abrupt as the 26.5 per 
cent. decline reported in June, 1931, 
as compared with June a year ago. 
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Important new features 
embodied in Improved 
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a in greater in- 
built strength, greater 
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bearing surfaces, im- 
proved lubrication, 
easier riding and 
longer life. 
Manufacturers: See mechanical specifica 


tion tables in this issue for Tryon 


equipped cars. Write for information 
and quotations, 
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he said, He added that this type of 
traffic, while accounting for only 
about 3 per cent. of the total ton- 
nage, involves the utilization of 
more than one-quarter of the rail- 
road equipment, and is responsible 
for approximately one-third of the 
claims that are paid in loss and 
damage on all traffic. 

Statements to the effect that 
“unfair truck competition” threat- 
ens rail earnings and employment 
are exaggerated, according to the 
shipper representative, who de- 
clared that in 1929, the last normal 
year, trucks hauled only 2.5 per 
cent. of the total internal commer- 
cial freight tonnage, excluding the 
intercoastal trade. 

As his statement was a refutation 
of the Louisville and Nashville of- 
ficial’s charge of truck subsidies, 
Mr. Fulbright stated “taking the 
average of the six states in which 
this road operates, the taxes paid 
by the motor truck for right of way 
alone would amount to 10.5 mills 
per net revenue ton mile, or more 
than three times the cost to the 
Louisville and Nashville.” 


NATIONAL FOREIGN 
TRADE GROUP HITS 
PROFITLESS SALES 


(Continued from Page 1) 


ing the world trade outlook, de- | 


cares that “the stabilization of our 
domestic market will have a strong 
constructive influence in other coun- 
tries.” 

The report also contains an analy- 
sis of the present Latin-American 
economic situation by Dr. E. W. 
Kemmerer, research professor in in- 
ternational finance at Princeton 
University. 


RETOOLING OF PLANTS 
FOR NEW MODELS AIDS 


(Continued from Page 1) 


ing November, 1930, since 1921. A 
few machine tool 
however, report that their August 
sales rose above the July figures. 
“A good deal of the business im- 
mediately in prospect is from public 
sources. In the Chicago market a 
little business is in prospect from 
farm equipment manufacturers.” 


MISS DURANT URGES 
WORLD AIR PASSPORT 


New York, Aug. 27.—The New 
York Times in a special cable from 
Paris says that an international air 
passport to simplify air travel and 
help make flying as easy and pleas- 
urable as motoring was advocated 
by Miss Margery Durant, daughter 
of the American automobile maker. 

Miss Durant, returning to Paris 
after a 12,000-mile airplane trip 
through nineteen countries, spoke 
at a luncheon in her honor given 
by the Paris chapter of the Nationa] 
Aeronautic Association of America. 





NEW DISTRIBUTOR FOR 
FRANKLIN IN ATLANTA 


Atlanta, Ga., Aug. 27—The fran- 
chise for the Atlanta territory of 
the Franklin Motor Car Company 
has been acquired by W. M. Hull 
and Frank R. Beall, who has been 
connected with the Franklin deal- 
ership here for many years, it was 
announced by K. B. Lewis, regional 
sales manager. 

Mr. Hull will serve as president of 
the new local company, and will 
have complete charge of the exten- 
sive service department, while Mr. 
Beall will be first vice-president, in 
charge of sales. S. B. Dodge, who 
has directed the sales department 
for the last ten years, will be secre- 
tary of the firm and will do special 
sales work. 


BENDIX REPORTS 
WIDE INTEREST IN 
NEW CLUTCH CONTROL 


Chicago, Aug. 27.—Instant de- 
mand for the new Bendix Clutch 
Control attended the launching of 
a nation-wide advertising campaign 
announcing the product, it was 
made known at headquarters here 
of the Bendix Aviation Corporation. | 

Overnight, it is stated, thousands | 
of orders and requests for informa- 
tion on the new product poured 
‘into the Bendix offices at South 
| Bend from dealers and the public 
at large. 

Thus far the greatest public in- 
terest has been shown in the fact 
that clutch control makes it un- 
necessary for an automobile driver 
to touch the clutch pedal with his 
foot when moving through traffic, 
starting, stopping or shifting gears. 
At the same time the trade is in- 
clined to stress the fact that all ad- 
vantages of free wheeling are ob- 
tained with clutch control merely 
by lifting the foot from the accel- 
erator. Although not primarily a 
free wheeling device, the trade ap- 
parently is capitalizing on the pub- 
lic demand for free wheeling. 

No definite production schedule 
has as yet been adopted at the 
South Bend plants, but clutch con- 
trol units are being manufactured 
on a quantity basis for every make 
and model automobile, bus and 
truck that is accelerated with a foot 
throttle. 

An elaborate sales campaign and 
organization has been mapped out, 
the objective of Bendix being to 
place clutch control within the 
reach of owners of the 26,000,000 
motor vehicles on the highways. 

It is stated that no effort is be- 
ing made at the present time to 
enter the foreign field. So far, 
| clutch control has not been sold to 
any manufacturer, although nego- 
tiations are understood to be under 
way with several motor car and 
truck makers. 

While Bendix officials decline to 
issue any statement on the subject, 

it is being freely predicted that 
the clutch control, for which the 
Bendix Aviation Corporation con- 
trols the basic patents, will eventu- 
ally be built into motor vehicles, 
the same as the starter. 

TOM DUGGAN TALKS 

TO SYRACUSE GROUP 


Syracuse, N. Y., Aug. 27.—Modern | 
automotive servicing methods were | 





| 
| 
! 
| 
| 


| discussed by Tom O. Duggan, mer- | ‘ 
manufacturers, | 


;chandising service director of the’ 
National Standard Parts Associa- 
tion of Detroit, in an address before | 
|a meeting of central New York au- | 
tomobile service executives in the 

Eagles Club yesterday. William | 
Carroll, general manager of the | 
Syracuse Auto Parts Company, pre- 
isided over the meeting and delivered 
an address of welcome. 

Mr. Duggan told those present 
how they could increase their 
profits and service to the general 
automobile public. 

“The market for the repair shop 
is more than 90 per cent. greater 
than it was in 1929 and there are 
not nearly enough service stations,” 
said Mr. Duggan. “The only rea- 
son independent service organiza- 
tions are not making the profits 
they should,” continued the speaker, 
“is because they have not adopted 
modern business methods.” 


CHEVROLET DEALERSHIP | 
HOST TO EMPLOYEES | 


Memphis, Tenn., Aug. 27.—Fifty- 
five employees of the Chip Barwick 
Chevrolet Company were enter- 
tained at a banquet at the Hotel 
Peabody recently in celebration of 
the sales record established by the 
company in July. The banquet was 
given by Mr. Barwick. 

July was the first month during 
which the company sold the Chev- 
rolet car, and more than 100 cars 
were sold, which is said to be an 
exceptionally good record. 

C. G. Smith, zone manager for 
the Chevrolet Motor Company, was 
the guest of honor. He made an 
address complimenting the organi- 
zation of the Barwick company and 
the sales program for Chevrolet. 
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Chris Sinsabaugh—Detroit Editor 





IM BEARD, general manager of the National Used Car 
Reports of Chicago, killed in an automobile accident 


‘Sunday, started his motoring activities in Detroit in 1911 as 


manager of the Wolverine Automobile Club, which flourished 
before Bill Metzger and his associates conceived the idea of 
the Detroit Automobile Club, now one of the largest in the 
country. 

Beard did so well with the Wolverines that he was 
grabbed by the Chicago Automobile Trade Association, which 
was in need of a manager. The C. A. T, A. had originated 
the idea of a monthly report that gave the prices quoted by 
local dealers on used cars taken in trade, There was no 
questioning its value, but it remained for Beard to appreciate 
the fact that other cities could use something of the sort, so 
he proceeded to nationalize the report. 

It went over with a bang and inside of four or five 
years it had become such a big proposition that Tim cut 
loose from the trade association to form the National Used 
Car Reports as a separate institution. It has even been 
recognized as an authority by Uncle Sam, who accepts the 
Red Book’s findings on used car values as reported for 


Federal taxation returns. 
* * * 

HE passing of Tim marks the fourth death in the ranks 

of the National Association of Automobile Show and 
Association Managers, of which he was one of the founders. 
When he left the C. A. T. A. he was made an honorary mem- 
ber of the N. A. A. 8S. and A, M. Ed Peake of Kansas City, 
founder-president of the show managers’ association, was the 
first to go, followed by John B. Orman of Indianapolis and 
W. H. Metcalfe of Philadelphia. 


* yb = 
O far as I can find out, browsing around among the 
Detroit factories, there will be few early fall new model 
announcements. Chevrolet is expected to spring the 1932 
stuff along in October, but it would seem as if most of the 
others are saving their surprises for the New York show 
itself. Of course work on new models is going along smoothly, . 
but it would seem as if the higher-ups are of the belief that 
more good will geme out of waiting for the national shows 
than springing new stuff in the late fall, as in the past. 
From this SSmay be taken that the car makers are in 
sympathy with the pact to avoid early announcements; in 
fact, they are doing even better than the N. A. C. C. asked, 
for the chamber specified November and December, whereas 
it ner as if January will be the time when the big guns 
go off. 


* + * 
AY PRIEST, A. A. A. observer of the Dodge Marathon 
car, that sturdy vehicle which is being kept on the move 
until it falls to pieces, if ever, is going around with an ugly 
cut on his forehead, the result of riding in a car other than 
the Marathoner. Ray had ridden 105,000 miles without a 
mishap until the other night in Akron, when he climbed in 
with a newspaper man to call on the managing editor of the 
driver’s publication. In a traffic crash Priest got his. 
* * * 
NTEREST in the Fisher Body Craftsman’s Guild minia- 
ture coach competition by the various units of General 
Motors was demonstrated at the banquet given the winning 
boys Monday night by the attendance of the executives. 
Practically every one answered the roll call, from President 
A. P. Sloan of G. M. down. 
There were present at the speakers’ table President W. 
S. Knudsen of Chevrolet, President E. T. Strong of Buick, 
President I. J. Reuter of Oakland, Vice-President D. S, 
Eddins of Oldsmobile, President Lawrence P. Fisher of 
Cadillac, General Motors Vice-Presidents Fred J. Fisher, 
Charles F, Kettering, John L. Pratt and Charles E. Wilson, 
Heads of sales departments like H. J. Klingler of Chev- 
rolet, J. C. Chick of Cadillac, W. A. Blees of Oakland-Pontiag 
and George Wallace of Buick were among those present, an 


| also many other executives. 














Suburban 


Gotfredson Motor Co., on 
Outskirts of Lincoln, Has 
Record of 100 Used 
Cars in One Month; 
Service Business Also at 


High Peak. 


HEN a suburban automobile 

dealer can sell 100 used cars in 
a month, thereby surpassing the 
used car sales of 95 per cent. of the 
city dealers who have many more 
salesmen and a presumably better 
location than the suburban dealer, 
then the latter must have a pretty 
good knowledge of the automobile 
business. 

Yet the Gotfredson Motor Com- 
pany, 4714 Prescott St., Lincoln, 
Neb., not only sold approximately 
100 cars last month, but also has 
kept its shop running on a capacity 
basis for the past two years, and has 
sold more than twice as many new 
Chevrolet cars as any of the other 
Six associate Chevrolet dealers in 
Lincoln Chevrolet territory, to say 
nothing of the fact that the Got- 
fredson company’s two salesmen 
have outsold all other Chevrolet 
salesmen in the territory two to one, 
man for man. 

E. J. Gotfredson, proprietor of 
the establishment bearing his name, 
has the reputation in Lincoln auto- 
motive circles of being a “go get- 
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ood policy, and in this case Geghan- 
e-Arrow dealer of Waterbury, Conn., 


ter,” but his unusually large volume as combined a “plug” for a truck buyer with an excellent ad for their 
trucks. R. F. Worden & Sons, Inc., owner of the truck pictured, is one of 


of business has not been built up 
by any superior or secret system or 
method, he declares. Hard work, 


common sense and close application cally every car owner in College 


to +usiness have had much to do 
with it, of course, but Mr. Gotfred- 
Son states that the foundation upon 
which his business has been built is 
just plain honesty and square deal- 
ing with his customers. 

“College View, the suburb of Lin- 
coln, in which my business is lo- 
cated, is like the average small 
town in many respects,” says Mr. 
Gotfredson, “but in addition to 
bucking the competition of College 
View automobile dealers, I also 
have to take into consideration the 
downtown Lincoln dealers. When 
I went into the automobile busi- 
ness nearly sixteen years ago, I de- 
cided that the best policy I could 
pursue, if my business was to be a 
success, was to build up a reputa- | 
tion for honesty and, in addition, 
try to give the College View mo- 
torists just as good service as they | 
could secure in Lincoln. I have 
held to that policy through lean 
years and fat years, and it has been 
the making of the Gotfredson Mo- 
tor Company.” 

As an example of how successful 
Mr. Gotfredson has been in estab- 
lishing the reputation he desired, a 
motorist from another state recently 
drove into the College View Garage 
and announced that he wanted a 
complete overhaul. 


View but the farmers within a ten 
to twenty-five mile radius come in 
for service and parts, as well as for 
new and used cars. A business of 
considerable proportion is also done 
with the residents of Lincoln proper. 

Present quarters of the firm are 
by far the largest and most attrac- 
tive of the automotive stores in the 
suburb, while the building, mechan- 
ics and equipment compare quite 
favorably with the establishments of 
dealers and distributors located in 
downtown Lincoln. Mr. Gotfredson 
started his business on a rather 
humble scale, but he put his first 
profits back into his business, im- 
proving his quarters and adding new 
equipment, and he has continued tc 
follow this policy to a large degree 
ever since. 

The shop and service department 
contains all the tools and labor- 
saving machines one usually finds | 
in a large city shop. A mechanical | 
car washer and the latest in hon-} 
ing and cylinder reboring machines 


are among Mr. Gotfredson’'s latest 
purchases. This department em- 
ploys four mechanics regularly, but 
an additional two men are needed 
most of the time, and are kept on 
the extra list. The mechanics are 











“Do anything you 
get the old bus running in first- 
class shape,” the motorist said, | 
“and I'll be back after it in two 
or three days.” No mention was 


have to to 


made of costs, and the stranger 
seemed to place such _ implicit 
faith in the Gotredson Motor 


Company that Mr. Gotfredson was 
a bit puzzled. It wasn’t like a 
Strange motorist to behave in such 
@ manner, But the car was over- 
hauled and put in first-class run- 
ning shape, the bill coming to 
Slightly in excess of $80. 

When the owner called for his car 
several days later and paid his bill 
without a murmur, Mr. Gotfredson 
could: contain himself no longer. 
“How did you happen to stop here?” 
he asked. 

“Well,” replied that 
know Mr, ——?” 

“Yes,” admitted the garage pro- 
prietor, “he used to live here. We 





man, “you 


moved away.” 

“I know you did,” continued the 
Stranger. “He moved down in my 
territory and we're neighbors now. 
We got to talking about cars one 
day and he told me that if I ever 


happened to get up around this part | trade-ins, the Lincoln dealer recon- 
of the country and needed to have} ditions all of them, the average cost 
work done on my car to let you do| running between $25 and $50. The 
He also said that I needn’t be} company guarantees all used cars 
afraid of you gouging me on the| for a reasonable length of time and 
makes good all of its guarantees. 
Mr. Gotfredson tells the customer 
only has the confidence of practi-| just what condition a used car is 


it. 


price.” 
The Gotfredson firm today not 


lowances on trade-ins, but gives the 
overhauled his car just before he| customer a figure which is based on 


paid on weekly instead of a flat 
rate basis, and their pay is the 
same as downtown mechanics re- 
ceive. In addition to the shop 
proper, a paint room is also main- 
tained. The department has an up- 
to-date wrecker and tow-in service. 

Used cars are kept in separate 
quarters along with cars that are in 
for storage. The new car show floor 
and office are partitioned off from 
the service floor and shop. Mr. 
Gotfredson owns his own building, 
which is made of brick, and is one 
of the most attractive business 
buildings in the suburb. 

Mr. Gotfredson’s repair depart- 
ment has been bringing in more 
profits than any other phase of his 
business during the past year, but, 
unlike most dealers, he also has 
been making very satisfactory 
profits on used cars. He does not 
follow the Blue Book in making al- 


the resale value of the old car. Mr. 
Gotfredson follows all the details of 
his business closely, and he knows 
which used cars are selling and 
which aren’t. 


When it comes to. selling the 
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the largest dairy companies in Connecticut. 


in, and his reputation for honesty is 


such that the majority of College 
View residents and farmers from the 
adjacent territory will pay him $25 
more than they would a vowntown 
dealer for the same model of used 
car, providing Mr. Gotfredson per- 
sonally o. k.’s the deal. The Got- 
fredson company absolutely refuses 
to pass off a “lemon” to any of its 
customers. If the company gets 
“stung,” Mr. Gotfredson figures it is 
just too bad, but he refuses to 
make a customer the goat. “Our 
reputation is by far the most valu- 
able asset we have in our business,” 
he declares, “and one or two ‘fast 
ones’ on the company’s part could 
undo everything we have taken six- 
teen years to build up.” 

,Mr. Gotfredson advertises regu- 
larly, both in the weekly suburban 
paper and in the Lincoln dailies. 


BROOKS MOTORS NAMED 
CLIFTON FORD DEALERSHIP 
Clifton, N. J., Aug. 27.—Brooks 
Motors, Inc., Clifton Avenue, Clif- 


ton, has been appointed Ford deal- | 


ership. The new concern is formed 


by William E. Brooks, James P. 
Brooks and William Brooks, Sr. 
Frank Killets, for sixteen years 


prominent in Passaic and Clifton | 
automobile sales, is manager of the 
company and Walter DeMario, for- 
mer service manager for Henry J. 
Sprague Company of Passaic, is 
acting in that capacity for the Clif- 
ton concern. 


BUICK MANAGER PROMOTED 


Dallas, Tex., Aug. 27.—J. A. Hart, | 
for the past seven years South-/| 
western regional and district man- 
ager in Dallas for the Buick Motor 
Company, has received word from 
the factory that he Is to be assigned 





to a more extensive position in the | 
near future. During his stay in this | 
territory he has traveled extensively | 
through Texas, Oklahoma, New 
Mexico and Arizona, and has a wide 
acquaintance among automotive 





dealers throughout the Southwest. 


TAKES OVER SHOWROOMS 

Bridgeport, Conn., Aug. 27.—The 
Morrissey Company, recently named 
De Soto ans Plymouth dealership 
for the Bridgeport area, has taken 
over showrooms at 653-655 Fairfield 
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Chevrolet Dealer Sets Pace in Nebraska 


Watching Service Reactio 


Ford Dealer i 


YOOD service is an_ influence 
which builds up customer con- 
fidence. The average car owner is 
much prone to regard all other de- 
partments of the automobile dealer 
in terms of the way his car is con- 
ditioned after purchase. If this con- 
sideration so deeply affects prospec- 
tive car sales it is doubly so when 
repeat orders are in prospect. 

William A. Wheaton, sales man- 
ager A. L. Maxwell Company, Ford 
and Lincoln dealer, Evansville, Ind., 
exemplifies his creed by close obser- 
vation of customers’ reaction to ser- 
vice. 

Service is paramount with the 
Maxwell Company management. 
While Wheaton and his associates 
believe their service standards are 
the best which can be realized the 
car owners are the fin ‘iters of 
its merits. To maintai: vice on 
most desirable basis a careful study 
of each customer's attitude is main- 
tained. 

This aim implies the maintenance 
of a comprehensive checking system 
on every job which leaves the shop. 
Two men whose duty it is to see 
that every Ford owner is satisfied 
and why are employed. These men 
also solicit service work exclusively. 

The A. L. Maxwell Company 
service shop at 2d and Vine Streets 
reflects the soundness of the sys- 
tem. The service department and 
Shop have been brought to the 
Street-story level, with wide drive-in 
entrances leading directly into the 
shop, to the elimination of annoy- 
ing waits, and offering on one 
ground floor a complete diagnosis 
of motoring ills. 

“Every one of our salesmen is 
drilled not to lose sight of good 
service as a convincing point for 
sales,”” Mr. Wheaton said. “No Ford 
owner is permitted to forget that we 





Nn, 
necreases Work 


are here to keep his car in best pos-~ 

| sible condition and to give him the 
}maximum in transportation mile- 
lage.” 

The checking system at the Max- 
well place is virtually a history of 
each car from the time of its pur- 
chase until the owner is a prospect 
for another automobile. Greasing, 
for example, is a good cue for other 
service business. Inquiries are made 
of each Ford owner to see that his 
car is greased after 500 miles of 
travel. 


“In view of tne continued period 
of general business depression, good 
service looms more important than 
ever before,” he declared. “People 
who in normal times would be pros- 
pects for new purchases are holding 
their old cars. Besides the profit- 
able investment represented in a 
service shop maintained at good 
standards, service is a factor which 
will save the dealer in these times 
when he must work harder to realize 
less return. 

A direct-by-mail campaign solicit- 
ing service business is a frequent 
feature. Every thirty days a polite 
inquiry is made of Ford owners as 
to how the car is performing and 
the customer's opinion of the service 
work done. If dissatisfaction is ex- 
pressed by the customer, it is the 
service solicitor’s business to deter- 
mine why. 

The pronounced stress placed on 
Service and method used to deter- 
mine its effectiveness and secure 
new business has been gratifyingly 
productive in sales of new and used 
cars, Mr. Wheaton reports. With 
quick turnover required for profit- 
able disposal of used car stock, it is 
a rule of the maxagement to allow 
no cars to stand idle for more than 
ninety days. 





Meet the Sales Chiefs 





EAN C. BABCOCK, branch sales 

manager of the Four Wheel 
Drive Auto Company, was born at 
Kaukauna, Wis., October 30, 1896. 
He graduated from high school at 
Wisconsin Rapids and later attend- 
ed Carroll College at Waukesha. 
Upon graduating from college, Mr. 
Babcock became a member of the 
chemical staff of the Nekoosa- 
Edwards Paper Company, Port Ed- 
wards, Wis. 

After spending three years with 
that company, Bab, as he is known 
to his many friends, joined the 
FWD organization in March, 1920, 





Ave. and service quarters at 596! as a member of the sales depart- 


John St. Thomas Morrissey and 
Charles J. Haynes head the con- 
cern. 


THOMAS BROWN APPOINTED 
Memphis, Tenn., Aug. 27.—Thomas 
Brown, veteran Memphis automo- 
bile salesman, has been appointed 
assistant to C. W. Watkins, sales 


manager of the Johnson Motors, 
Inc., local Dodge and Plymouth 
dealership. 


ment, 


Since that time he has been 


connected with the sales work and 


in January, 
manager in charge of all factory 
branches. 


1926, became branch 


The position of branch 


manager brings him in close con- 


tact with happenings out in the} 


field, and the continued success of 


the FWD branch division speaks 
well of Mr. Babcock’s ability, both | 
as an organizer and director of 
sales forces. 





Like many another native son of 
Wisconsin, Bab is a follower of 
Izaak Walton. When a respite from 
the cares of business allows, you 
may expect to find him on some 
goot trout stream, or, if the season 
be such, freezing in a blind and 
waiting for the ever-expected flight 
of ducks. 


| LOUIS BARON IS NAMED 
NEWARK DE SOTO DEALER 
Newark, N. J., Aug. 27.—The ap- 
pointment of Louis Baron as local 
dealer for the De Soto Motor Corpo- 
ration, a division of Chrysler Motors, 
is announced by L. G. Peed, general 
salesmanager for the corporation. 
Salesrooms of the new dealership 
are located at 254 Central Ave. Mr. 
Baron has been identified with the 
industry for nineteen years. The 
service station will be at 20 Little- 
ton Ave. 
FORD DEALER ATTRACTS 
WITH 3-DAY EXHIBIT 
Newark, N. J. Aug. 27.—An exhi- 
bition that created unusual interest 
was that of the Rogart Company, 
999 Broad St. The concern dis- 
tributes the Ford car. A new Ford 
performed for seventy-two hours 
on a set of rollers. The public was 
given the opportunity of estimating 
the gasoline consumption and the 
speedometer reading during the 
three days’ demonstration. 


GETS WILLYS FRANCHISE 

Rochester, N. Y., Aug. 27.—Paige 
Sales and Service Corporation, 180 
Clinton Avenue South, has been 
named dealer for Willys and Willys- 
Knight. Harvey R. Stewart, head 
of the company, has been identified 








with the automobile business in 
western New York for thirteen 
years. 


ANNOUNCES NAME CHANGE 

Denmark, S. C., Aug. 27.—Den- 
mark Buick Company has changed 
its name to Neely Chevrolet Com- 
pany, it is announced, 
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‘Up and At ’Em’ 
OME time ago Martin L. Davey, president of the Davey 
tree surgery organization, wrote a letter to all his sales- 
men. There is a thought in this so fundamental that it 
should appeal to and arouse all salesmen, whether they sell 
operations on malingering trees or automobiles. Here is 
the way Mr. Davey’s letter began: 

“A few days ago our purchasing agent told me that 
never in all his experience had it been so easy to say ‘no’ 
to the salesmen who call upon him as it is at the present 
time. He said that the salesmen who call upon him expect 
to be turned down; that their whole manner indicates that 
they are licked, and that most of them are making their 
calls in a perfunctory and half-hearted way.” 

We might add that salesmen are not the only offenders. 
During 1930 and 1931 it has been a frequent experience to 
find heads of well established businesses who have con- 
ducted operations in a half-hearted manner. Salesmen this 
summer and last frequently met the answer: “Mr. Soandso 
is out on the links this afternoon and he won’t be back until 
Monday,” or else find Mr. Soandso just gathering up his 
belongings to go fishing, and hear his cheery assertion: 
“What the heck, there ain’t any business anyway, I might 
just as well go fishing for a few days.” 

It didn’t take long for this psychology of defeat to 
permeate the selling organization of the country. It is 
scarcely too much to say that the vast majority of salesmen 
in all lines of business have been licked before they started. 

Mr. Davey in his letter developed the fact that after 
the active causes that create depressions have been elimi- 
nated, the fear and gloom still remain to retard the actual 
processes of business revival. He points out that the men 
who can do more than any others to combat this aftermath 


of depression and dissipate the fear and gloom are the sales- 
men of America. If the salesmen will sell confidently and 
with their old refusal to take “no” for an answer, they can 
quickly rout the lingering atmosphere of defeatism. 

We believe that our salesmen are now fighting with 
their heads up. There are evidences of a new spirit in the 
sales battle. The salesmen are, so to speak, the shock 
troops in the fight to dispel the depression. Let them take 
the first line trenches of the army of fear, gloom and defeat, 
and business will pour its armies through into a new land 


of prosperity. 








Aristocracy of Victory 


ERLE THORP, editor of the Nation’s Business, has 
coined a striking phrase when he refers to “the 
aristocracy of victory,” consisting of the “minds and hearts 
that are advancing the nation toward a new prosperity. 
Men so possessed will assuredly come to power and 
superiority.” 

It takes a period such as this to bring to the front men 
who refuse to be stopped by adversity. We can look around 
us and see companies that, in spite of depression, gloom, 
unwillingness to buy and other unfavorable factors, have 
managed to forge ahead. If there is anything certain in 
this world it is that such companies have been guided by 
executives who have faced their problems squarely and have 
refused to be cowed by conditions. They have carried the 
battle to the enemy instead of merely sitting back and wait- 
ing for better times before beginning to fight. 

Executives of this caliber are going to be the leaders 
of the next advanée. They are going to set the tempo of 
the period of prosperity which lies ahead of us. 
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PHILADELPHIANS PROTES 
FORD GARDENING PLAN AS 
















































Contemporary Comment 


FUNDAMENTALLY UNSOUND 


Philadelphia, Aug. 27.—The re- 
cently issued decree of Henry Ford, 
which, in substance, is that all his 
married employees must raise their 
own vegetables next year or lose 
their jobs, and that the adoption of 
this plan as a country-wide move- 
ment would mean that “such a thing 
as the dole system need never be 
thought of,” is meeting with vigor- 
ous opposition here, 

Karl de Schweinitz, secretary of 
the Lloyd Committee for Unemploy- 
ment Relief, asserts the plan won’t 
work and that, if it did, unemploy- 
ment would result to farmers and 
to those engaged in selling produce. 
Thomas F. Biddle, Bustleton, sec- 
retary of the Philadelphia Vegetable 
Growers’ Association, emphasizes 
virtually the same warning and de- 
clares adoption of the plan would 
prove a body blow to the farmers, 
pointing out that anything hurting 
their prosperity would harm the rest 
of the community. The Philadelphia 
Vegetable Growers’ Association, in 
whose behalf Mr. Biddle protests, 
includes more than one hundred 
members whose occupation is the 
commercial growing of vegetables on 
farms within the city limits. Mr 
Biddle further points out that Henry 
Ford is “one of our wealthiest men 
—made so by the farmers’ money.” 


| COMING EVENTS | 


AUGUST 
31-Sept. 4—Buffalo, N. Y. American Chemi- 
cal ociety, meeting. 
SEPTEMBER 
1- 3—Cleveland, 0. Hote) Statler, Sone 
of Automotive Engineers, twentiet 
in 
Air 








HEN the motor vehicle first made its appearance 
many features of the horse drawn vehicle were 
adopted which included a form of brake, which was necessary, 
to contact with the periphery of a rubber tire. The friction 
generated by application of this form of brake soon disclosed 
the fact that it would be very hard on rubber tires. Evidence 
of this is found in the fact that as early as 1896 foreign cars 
were equipped with hand brakes operating on drums at- 
tached to the hubs of the wheels. In this type, the band in 
addition to acting as the frictional member in stopping the 
vehicle also served as its own anchorage and pull rod. Modi- 
fications of this type of brake were employed on many of the 
earlier cars. This brake provides almost full contact with 
the drum and no doubt presented difficulties in application. 
The next step in the development was to separate the 
band from the linkage and decrease the are of contact, 
retaining the anchorage to the frame and substituting a 
leverage for drawing the two ends of the band together 
when applying the brake. Most of the early types of band 
brakes were single acting in that the one end of the band 
remained fixed while the pull was exerted at the other 
end. Likewise, the brake was effective in one direction 
only because in one direction the band would tend to unwind 
rather than wind and grip the drum. Along about 1900 
both internal and external brakes were in use. C. T. 
Schaefer in Brake Service. 
* .S 7 
ETAILS are given of a completely new British freight- 
carrying chassis built by John Fowler & Co. Particular 
interest attaches to this new production on account of the 
fact that the 6-cylinder power unit is of the oil-burning 
compression-ignition pattern. The new engine is, in fact, 
beyond the experimental stage, while the chassis itself fol- 
lows up-to-date practice. It will be produced in two forms. 
One, known as the Marathon, is intended for high-speed 
long-distance work, while the other, the Leviathan, is for 
rough work and for trailer haulage. 

Chief interest centers round the engine, which has six 
cylinders cast separately and having detachable heads. Bore 
and stroke dimensions are 120 millimeters (4% inches) and 
180 millimeters (7 inches) respectively, and the engine is 
designed to run at speeds varying between 600 and 1,400 


meeting 
National 


aeronautica) 
with 


anual 
conjunction 
Races. 

j- 9—Kansas City, Mo. 
of Mechanical Engineers, 
meeting. 

8-17—Utrecht, Holland. Utrecht Fair, bus 
and truck show. 

9-10—Toronto, Can. National Association 
of Show Managers, convention. 

11l—Charleston, W. Va. West Virginia 
moves Transport Association, meet- 
ng. 

16-17—Atlantic City, N. 3. 
troleum Association, 
ing, Hote] Traymore. 

13;—Chicago, Ill, Steel Founders Society, 


American Society 
general 


National Pe- 
annua] meet- 


convention, 
20-86--Springfield, Mass. Eastern States | revolutions per minute, the maximum speed being restricted 
21-25—Boston, Mass. American Welding| by a governor. The engine works on the direct-injection 


Society. meeting. The following so- 
eleties wil) participate: American 
Society for Stee] Treating, American 
Welding Society, Iron and Stee' 
Division, A. S. M. E.; Machine Shop 
Practice Division, A. S. M. E.; Iron 
and Steel Division, A, I. M. E.; In- 
Stitute of Metals. A. I. M. E. 
28-29—Atlantic City, N. J. Nationa! Asso- 
ciation of Mocor Bus Operators, 
fifth annual meeting. Hote) Am- 


system, a Bosch pump injecting fuel straight into the com- 
bustion chamber through Bosch nozzles without first passing 
through any pre-combustion,or ante-chamber. This system 
allows direct starting from cold and lower compression 
ratios. Easy starting, even in very cold wather, is assured 
by a 24-volt electric starter motor, driven from two 12-volt 
batteries that can be coupled in series from a switchbox 


bassador. 
26-Oct. 2—Atlanti Jity, N. J. A i : : : . 
’ Electric Re way association, ap- | conveniently situated on the dash. H-section connecting rods 
ee ae carry aluminum pistons, The crank case is an aluminum 


casting, the sump being ribbed to cool the lubricating oil, 
which is forced to the gudgeon pins as well as to the main 
and big end bearings by a submerged pump of the gear- 
wheel pattern. Other engine features include an air cleaner, 
a fuel filter and an exhauster for working the vacuum 


servo for the brakes.—Motor Transport (England). 
* * * 


HE Austin Motor Company, Ltd., Longbridge Works, 

Birmingham, intends to re-enter the home tractor 
market with a new type of machine for industrial and agri- 
cultural purposes. The new machine has on test given 
nearly 35 brake horse power at the belt and more than 20 
horse power at the drawbar. 

The side-valve engine has four cylinders of 4% inch 
bore and 5-inch stroke, the crank-shaft speed being 1,200 
revolutions per minute. The compression ratio is 4.2 to 
1 and, on a maximum-load belt test, a fuel consumption 
at the rate of 0.620 pounds per horsepower-hour has been 
recorded. The engine has cast-iron pistons and a 5-bear- 
ing crank shaft. It is equipped with Voltex magneto and 
Zenith carbureter. The Austin Company’s own make of 
2-unit oil-type air cleaner is fitted, the first unit being an 
oil bath, while the second contains an oil-impregnated 


1-11—Paris, Franee, Internationa) Auto- 
mobile Salon, 

2- 3—Houston, Tex, American Institute 
of Mining and Metallurgica) En- 
ineers. petroleum division meet- 
ng 

7- 8—Detroit, Mich. Society of Automo- 
tive Engineers, national production 
meeting. 

12.13—Pittsburgh, Pa. Pennsylvania Auto- 
pene rades Association, conven- 
on, 


12-16—Chileage, Il, Nationa) Safety Coun- 
cil, 


14-16—Pittsburgh, Pa. Society of Indus- 
trial Engineers, convention, 
14-15—Albany, N. Y¥Y. New York Automo- 
bile Dealers Association, convention, 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention. 
15-24—London, England. Internationa: 
Motor Exhikition. Olvmpia Hall, 
50-00-—@Bieage, Nil, National Hardware 
Association, convention. 
22-28—Prague, Czecho-Siovakia. Interna- 
tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Avtomcbile Exposition. 
23—New York City. American Iron and 
- Steel Institute, convention. 
27-28—Chicago, Il. American Railway As- 
sociation, Motor Transport Division, 
meeting 
NOVEMBER 
Copenhagen, Denmark., Motorcycle. 
truck and bus exposition. 
5-14—London, England. International Com- 
mercial Motor Transport Exhibition, 


Olympia Hall. ° ° ° ° ° ° 

10-12—Chicago, Ill. American Petroleum cartridge of small steel pressings. Engine lubrication is 
4 : : : 

ras Stevens. annual meeting, Hove’! by means of a gear-type pump and three oil-cleaning devices 

Dee mobile Baha counternetional | are incorporated; there is a Tecalemit cooling and filtering 


hicles and accessories.) 


device in the circulating system, also a sieve filter in the 
crank chamber and a sediment trap. 

A belt pulley is. located on the off side, the diameter 
being 16 inches and the width 5 inches. This rotates at 
708 revolutions per minute, giving a belt speed of 3,000 
feet per minute. The rear of driving wheels of the agri- 
cultural model have a diameter of 3 feet 6 inches and a 
width of 10 inches. They are equipped with demountable 
rims carrying spuds. The drive is taken by bevel gear to 
the belt-pulley shaft knd thence through the gear box and 
spur gearing to the differential gear on the back axle. 
The gears run in oil, the shafts being mounted on roller 
bearings.—Commercial Motor (England).. i 


38-Beo. 5—-Sruseets, Automobile 

alon. 

30-Dec. 4—New York City. American 6o- 
etety of Mechanica] Engineers, an- 


nua a 
DECEMBER 


7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet- 


ing. 
JANUARY 
11-14—Detroit, Mich. 
Builders Association, 
convention and show. 
$-16—New York City. National Automobile 
Chamber of Commerce, National 
Automobile Show. 
80-Feb. 6—Chicago, Il]. National Automo- 
bile Chamber of Commerce, Nation- 
al Automobile Show. 


Belgium, 


American Road 
twenty-ninth 








BUYS LAND FOR NEW BUS 
Trenton, N. J., Aug. 27.— The 


Trenton Bus Terminal, Inc., which | 
is establishing a union bus terminal garages on the land will be razed to 


lease for & 7, portion of the for-| to West Hanover Street. }2 2550 Delaware Ave., Buffalo, 
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SURVEY OF CURRENT BUSINESS 
UNITED STATES DEPARTMENT OF COMMERCE 


DATA PLOTTED,WHERE AVAILABLE FOR WEEK ENDING AUG. 22, 1931 
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mer Gaettner property at Willow | FRANK naees HEADS NEW BODY, PAINT FIRM NEW MALLORY JOBBER 
and West Hanover Streets. Posses- 


Sion will be taken at once and the 


TERMINAL RIGHT OF WAY 





Buffalo, “a 27.—Frank Keefe is 
president of the Keefe-Ostrow Mo- 
tor Company, which has just opened 
@ used car and accessory business. at 








on Willow a, a through | make way for passage of buses from 
to has just: closed a| Willow to Quarry Streets, through 
Banks and Paul Ganrell, <, Mallory coils and distributors. 





EW USED CAR FIRM | jersey City, N. J. Aug. 27—The| Duluth, Minn. Aug. 27.—Para- 
Premier Auto Body and Paint Com- | mount Service, Inc., has announced 
pany, 591 Summit Ave., has been/that it has been appointed jobber 
formed, by Sigmund Auerbach, Louis in the Duluth trading territory for 
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Development 





of Electrical 


Equipment 


Prepared by engineering department 
Delco-Remy Corp. 
Outstanding advances which have 
been made in electrical equipment | 
for passenger cars, trucks and 
motor coaches in recent years 
have been in the ignition equip- 
ment. One of the latest improve- 
ments is the control of timing by, 
manifold vacuum. This device en- 
ables the timing to be set for maxi- 
mum economy at all driving speeds 


BROCKWAY-INDIANA 
TRUCKS 


“Deliver the Goods” 





srockway-Indianas go farther 
to assure the utmost return on 
truck investment in all voca- 
tions requiring the use of motor 
trucks. 

Transportation needs of a 
highly specialized nature can- 
not be adequately met without 
a thorough understanding and 
long experience. 

Twenty-two years’ experience 
in the production of master 
motor trucks is built into every 
Brockway-Indiana chassis. 


BROCKWAY MOTOR TRUCK CORP. 
General Offices 
New York 


Cortland - - - - 








Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, IIL, 


|}and closed, 


| phenol 


|combination of bronze and ball bear- 
| ings; 


and throttle openings. It is used to | 
retard timing in order to obtain good 
idling, or to insure smoothness of 
engine operation in the high speed 
driving range. 

The design of the breaker cam, the 
breaker lever arm and the stationary 
contact has been improved so that 
the length of time the contacts are 
closed for each impulse and the rate 
at which the breaker can be opened 
without excessive noise 
and breaker bouncing, have been 
greatly increased. Automatic ad- 
vance cams used in centrifugally 
controlled automatic mechanism 
have been developed which give sin- 
gle, two or three slope curves. 

A line of heavy duty, long life 
equipment for the truck, motor 
coach and marine fields has been 
developed. This equipment is avail- 
able with either single of two-spark 
ignition. The features are tungsten- 
tipped rotors; the use of a new 
resin molding material, 
which is more flexible and more re- 
sistant to charring than the ordi- 
nary material; ball bearings, or a 








heavier constructed automatic 
spark advance mechanism with all 
hardened parts, and improved pro- 
visions for lubrication. 

Distributor caps have been made 


; more resistant to electrical leakage, 
; due to moisture condensation, by the 
| use of convolutions or grooves on the 


inside surface of the cap and by 


Production oo oe Engineering -« Factory - 





BUS LIGHTING FIXTURE |B, & D. Heavy Duty Grinders 





TYPE E bus fixture, showing in- 
terior construction and removable 


which 
flection 


prevents light re- 
on windshield 


shield 


A new bus lighting fixture, de- 
signed to provide six to ten foot 
candles on the reading plane, has 
been introduced by Electric Service 
Supplies Company, Philadelphia, Pa. 

Features of the new fixture are: 
It requires only a one-inch diameter 
hole in the ceiling for mounting, 
has concealed hinge and only one 
flush screwhead exposed, is dust 
proof and will not rattle, has one- 
piece pressed aluminum base, even 
light distribution, dome easily re- 
movable for washing, has interior 
shield to prevent light reflection on 
windshield and removable sockets of 
improved type. The fixture is 
chrome plated. 


higher terminals on the outside of 
the cap. 
Ignition coils have been designed 





(Continued on Page 8) 





REAR VIEW SHOWING 


internal mechanism with three sets of 


pulleys for adjusting spindle speed on new B. & D. grinders 


New 24 and 30 inch a. c. grinders 
have been added to the Black & 
Decker-Van Dorn line of production 
tools. They are intended for use in 
foundries, forge shops and other 
heavy grinding operations. 

The tool rests are an integral part 
of the wheel guards. As the tool 
rests are adjusted to compensate for 
wheel wear the operator is com- 
pelled to make a simple speed ad- 
justment which keeps the cutting 
speed approximately constant. 

The 24-inch grinders are available 
in 10 or 15 horse power with a pri- 
mary wheel speed of 6,000 s. f. p. 





m. or in 15, 20 or 25 horse power 
with a primary wheel speed of 9,000 
s. f. p.m. The 30-inch grinders are 
available in 20 or 25 horse power 
with a primary speed of 9,000 s, f. 
p. m. 


ISSUES NEW GEAR CATALOG 


A catalog illustrating the use of 
Celeron gears in various types of 
installations and including a section 
of gear information has been pub- 
lished by Continental-Diamond 
Fibre Company, Newark, Del. 





Comparative figures for July, 1950, will be found on Page 7. 


Cumulative New Commercial Car Registration Statistics, July, 1931 


and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Some of this data has been published previously, but it is given here complete for the convenience of 


our subscribers. 


In this table 41 states and the District of Columbia. 















































Reades desiring county, city or town lists, or lists in any given section, may obtain these by addressing any of these three companies. 
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Alabama | __ 154 4| 104 1 5| | 1 l 1| l 1 l l 271\Ala. 
Arizona | 2 4] 65 1) 1) ; 2 || ra | |‘ 112\Ariz, 
Arkansas | 1 (177 6] 176 2 34 1| | ct i | | |  397|Ark. 
California | 7 4 404 8 104] 5| 1034 48 68 2| 10 3 56 8 2 16 | 9 WW 87, 1887\Calif, 
Connecticut | 3 3. 148 5 40/ 8 om 15 33 1 4 | 31 1| 2 3 | 3) 1 | 3|  538Conn, 
Delaware | | | ‘T] 31,2 ig =SClor| Cd | 4 ; | = a l l 81 /Dela. 
Florida | 1081 4| 1 174 |B | 1 | 3 | | | 2 | |: 300|Florida 
Georgia | 1 88 12] 103 2 10} | | | 2| l 1 [3 ] [| ~~-—s«221|Georgia 
Idaho] — | oF | Of | 88 ae ee | a 1 . 3 ‘| 1| 110Tdaho — 
Illinois | 1d 58) 35 67 | 15, «630 28 159] ij «14 15, a | 15] | 14 13; 3|—Ss«*O|S*=«w 25 Minis 
Indiana | 8-210 3 33) 2-210 a | 1 i ae 5 10| 2 9| | 20, 609 indiana 
Towa [tf | 1; 24010 81, || 40 | | 16 | | jl 6 ly 4 691 Iowa 
Kentucky | 3140 3 14] 1; 132 8 25] | | 5 3 #@ 1 4 6 lj 350Ky. __ 
Louisiana | __1 201 6 25 | 214, 62 | Tq F | | 3 1 | 1|  —S52ijka. 
Maine | | | 120 4 36 | ig o| ie | 8 1 11) | T 8] | 6 | _1|  363Maine 
Maryland | 6 2 135 10,19] 5-190 16 40 1| 6 1,16 | 1) 2| rT }6~C6hSTTCti‘iTtC<iti‘(‘(;]/)”~Sé*dSSK]!)SSC«CI.. 
Mass’setts | a a) 3 43 | 7-528 64 51 9| 13 2 30) 13 4 11} 17,—i«S | 12)  1073/Mass. 
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Minnesota” | | | S288 9 36| 1 26916 7% #O| 6 | 23 jl 5| a 3,.C«‘<‘(|!SC!TSC«Y:SS~SC«ST72. Minn. 
Missouri —_—| 2] 68 4 18 | 3 31021 ae | 7 ] 12) 8 2 6| 5! 7 [11 745 Missouri 
Montana | ; [59 a | 27 17 4 20; | [ | 3 | 4] 1 ] 6|  226Mont. — 
Nebraska | 148 2 16} 4 «160 5 56| | 20 7 ] 5| .. |. = i 2|  415.Neb. 
Nevada |] | 4 36 9 5 | 1 | 1] 1) 1] l 1| 76 Nevada” 
New Hamp | 3 42 1) 2| 1 lj —s« 8 3| | #8 i 1} 1 | ] l 182 N Hamp 
New Jersey | 6 254 39 44| 6 408) 35 60} 1} 15 1 35 2| 7, 7] | 16 4| | 19| 965.N. J. 
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Rhode Island | 2 44 il} 5 14 10 | 3 9) 1 | 3| ] ; |. 203/R'de Isl. 
So. Carolina | = 6] 1, 122 7 «23 | 1 1 ] ] 1| ] 1 | ] | _316/S. Caro. 
South Dakota] | 25 5) Ce 1 19 | | l 1 l 16 | l 1| 1 1165. D. 
Utah Pe oe ~~ o = 7] 48° 3 3 .©~SC& I 4 ] 2| ] 1} ae | 114,Utah _ 
Vermont | | i 2 G1 54 1 17 | 5 | 1] al l | 111 Vermo’t 
Virginia [| 2,282 4 iv 4 diz 16 34| 1| 3 4 l 3| a a a a 
Washington | 175 i; n.6}|6Um!™~CU 19, 44) | 4 17 1 12| | 7| 8) ~=61) +423) #644'Wash, 
West Virginia| | ae ee 2 14] 168 12 39) 1] ; l 12) cae. ho co ee jij | 9 391. W. Va, 
Wisconsin | | 571 41 S57) 9} 487 30) 140) 4] 7 1| 24 9 5 23 | 2| 3) 48, | 25) 1486\Wis, 
Dist. of Col. | 2 43 6 a i; 100 14, .. + 4 1| | | | tT TT Sh TF FF |. —- 
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Equipment--- Development 





Development of Hot Water|¢ 


Heaters 


By H. 

Chief Engineer 

It has been interesting to follow 
the development of car heating from 
the time when engineers first devised 
a method of utilizing the engine ex- 


ROSE 

Tropic-Aire, Inc, 

heater was put on the market. 
| ‘There have been many problems to 
| solve before heaters achieved their 
present efficiency. 





: ; To the layman and to many} 
haust to heat the car body to the | technical men, building such 
modern fan-driven hot-water heat-| neater seems very simple. You just | 


ers Of today. 

Until recently the automobile in- 
dustry has not fully recognized the 
fact that proper car heating has a 
direct bearing upon the volume of 
retail sales by increasing the utility 
of the car during the winter months. 
In this respect, we believe efficient 
heating is just about as important 
as paved roads and snow-removal 
operations. 

A vast amount of experience has 
been gained by our engineers since 
the first fan-driven hot-water 





SOLID WHEELS GRIND 
TO HIGH LUSTER 


Solid grinding wheels which are 
claimed to be capable of producing 
the high finishes ordinarily obtained 
by burnishing or lapping are an- 
nounced by the Carborundum Com- 
pany, Niagara Falls, N. Y. The new 
wheels are not intended for pro- 
duction grinding in the sense of re- 
moving large amounts of metal, but 


| take a piece of radiator core, put a 
|fan behind it and project inlet and 
outlet tubes from the engine-cooling 
| system to the heater and it is ready 
to operate. 

True, such a device will give some 
|heat under favorable conditions, 
but only years of experimentation 
with countless models will show the 
way to maximum efficiency, as sev- 
| eral companies have found to their 
| sorrow. 

We have frequently found that a 





in temperatures of 10 degrees above 
zero and warmer will utterly fail to 
throw heat when operated at zero 
or colder. 

Our tests invariably have been 
conducted under the most severe 
winter temperatures available in this 
| country, and no development is of- 


| fered to the public until subjected | 


to at least one winter of actual use. 
Here are afew of the problems our 


engineers have been called upon to} 


work out. All of these factors have 
been found to have a highly im- 


| 
| 


| 


| 
| 





lany 
heater which performs wonderfully | ae 


OMPOSITE STEEL HAS; 
STAINLESS SURFACE | 
oe | 


A composite steel with a stainless 
surface has been developed by In- | 
dustrial Welded Alloys, Inc., 
York. The new product, known as | 
Plychrome, is the result of ex- 
periment to create stainless steel | 
linings for tanks and other equip- 
ment, and consists of stainless steel | 
veneered and completely weld-bond- 


aed to a mild steel slab. 


In the development of the new 
product oxidation during welding | 
has been prevented, and the weld 
between the two plates has been 
constructed to permit expansion of 
the alloy without failure of the | 
bond. The metal can be bent, | 
drawn, spun or flanged without | 
cracking or parting the alloy from | 
the steel, it is claimed. 

The thinnest alloy ply surface, | 
unlike plating, is claimed to afford 
complete protection. The new com- 
posite metal can be produced with | 
stainless alloy component | 
analysis. 


MAJESTIC RADIO FOR 
AUTOMOBILES 


The motor Majestic automobile 
radio has been recently announced 
by Grigsby-Grunow Company, Chi- 
cago, Ill. It is a seven-tube tuned 
radio frequency receiver, inclosed in 
a steel, water-tight case, which 
mounts below the floor boards of 


| 


New | | 


WELDING ROD WIRE 
WRAPPED AND FLUXED 








WOVEN, fluxed welding rod 


An electrode or welding rod, 
which consists of a base or solid 
core, on which has been woven a 
number of fine wires, the openings 
between which are filled with an 
arc-sustaining or slag-producing 
flux, is being manufactured by the 
Woven Welding Wire Company, 
Roselle Park, N. J. 

This method of production is said 
to permit varied metallurgical com- 
binations, "lus the means of fluxing 
to a point whereby this essential 
element is keyed to the base ma- 
terial. It is claimed to be possible 


to obtain practically any alloy com- 
bination by varying the metal used 


|} in the weave. Coating or flux thick- 


ness may be varied by the use of 
smaller or larger diameter weave. 
The construction of the wire is 
said to permit its use in an auto- 
matic welding machine, since the 


rtant bearing upon the operatin the car. A second steel case, simi- 
aaa of ng Bn a i: larly mounted, contains the 180-volt 





to produce the final luster through | 
the use of a series of progressively | 


finer wheels. number of b. t. u. necessary to heat 

Fields suggested by the manufac- | qifferent cars that are on the mar- 
turers for the use of the new wheels | et, and this has finally resulted in 
include finishing piston pins, bear- 
ings, bearing raceways and various | 
types of rolls. 


actual use. 
We have had to determine the | 








Cumulative 








i“B” battery. 


three sizes of heaters of about 4,000,| Wheel. Shielded cables, spark sup- 
eames pressors, etc., are included. Price 
(Continued on Page 8) $87.50. 


A dynamic speaker is 
used. Tuning is done through a 
flexible shaft, which is placed par- 
allel to the steering column, ending 
in a small control head below the | 








woven wire surface of the rod is al- 
ways in contact with the feed roll- 
ers and conducts current to the rod 
itself. 

The manufacturer claims to have 
successfully produced welds. of 
tungsten carbide, having «. Rockwell 
hardness of 69 on the C scale with 
a combination of high-carbon and 
tungsten-woven welding stock. 


New Commercial Car Registration Statistics, J 


This table is repeated for comparative purposes only. Figures for July, 1931, will be found on Page 6. 










FOXBORO MAKES 
COMBINATION INSTRUMENT 


Recording, integrating and indi- 
cating of flow are available in a 
single combination instrument now 
being manufactured by the Foxboro 
Company, Foxboro, Mass. 





Maintenance costs 
are cut to the bone 
—reliability attains 
a new standard of 
comparison — where 
trucks and buses are 
equipped with Wis- 
consin Axles. 


zs AXLES 


© 






WISCONSIN AXLE CoO. 
Oshkosh 


Wisconsin 





uly, 1930 
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Electrical Equipment 


(Continued from Page 6) 


for high-speed, high-compression 
service and to give better starting 
performance. In order to increase 
contact life, the maximum current 
used has been decreased. The coils 
are designed to give longer life elec- 
trically and to be more resistant to 
injury mechanically. 


Generators 
The outstanding development in 
automobile generators has been the 
perfection of the third brush gen- 
erator, so that it can be manufac- 
tured economically and still be ap- 
plicable to a wide field of motor 


cars. The third brush generator, 
without any external means of con- 
trol, satisfactorily answers the de- 
mand for a generator which must 
run at speeds ranging from 500 to 
8,000 revolutions per minute, sup- 
plying sufficient charging current to 
operate the car and at the same time 
not overcharging the battery. The 
development of the third brush gen- 
erator has been due largely to the 
use of the two-pole design, which 
lends itself to quantity production. 
Outstanding economies have been 
effected through the use of a rolled 
frame, hot-rolled pole shoe section 
and machine winding. 

_ The second outstanding generator 
development has been the motor bus 
generator with voltage and current 
regulation. The bus generator has 
kept pace with the constant increase 
in size of the buses, so that it now 
provides current to furnish ample 
illumination for double-deck coaches 
of the largest type. 

Starting Motors 


The most interesting starting mo- 
tor developments have been in the 
line of drives or engagements. These 
are positive and efficient in opera- 
tion and are both full manual and 
semi-automatic in operation. The 
starting motor has also been refined 
So that it weighs less, is smaller and 
at the same time handles larger 
starting currents. 

Switches and Locks 

The lights on today’s cars are con- 
trolled from the center of the steer- 
ing wheel or from a main switch on 
the dash and a foot-controlled dim- 
mer switch, which makes it possible 
to change lights without shifting 
either the body or the eyes. 

Coincidental locks are provided 
which lock the car securely as the 
ignition is turned off and the igni- 
tion key removed. The most popu- 
lar of these locks are the coil locks 
and the dual locks. The coil lock 
is the standard coil with an armored 
switch with internal wiring. The 
dual lock locks the transmission as 
the switch is turned off. A third 
device, a lock which is armored from 
the switch to the distributor, grounds 
the distributor when the ignition is 
turned to the “off” position. This 
lock cannot be disconnected from 





the distributor without destroying 
the timing of the engine. 

The lighting circuit is being pro- 
tected by a current limit relay, a 
mechanical circuit breaker which 
functions when the circuit becomes 
grounded at any point. making a 
buzzing noise as a signal. Should 
the headlight circuit become 
grounded, it is possible for the car 
to be driven with dim headlights, 
whereas, with the former method of 
protecting the circuit with fuses, 
the lights would go out entirely. 

A horn relay, operating with a 
small amount of current, through 
small wires from the switch short- 
ens the larger wire to the horn and 
cuts down voltage drop. Magnetic- 
ally operated starting switches are 
also being used, since motor buses 
and coaches have come into use 
where the driver is a long way from 
the motor. 

Horns 

As car speeds have increased, it 
is but natural that a louder and 
more efficient warning signal has 
become essential on the car. In- 
creased efficiency has been obtained 
by removing the horn from under 
| the hood and mounting it out in 
front. To secure increased volume, 


and at the same time balance the 
appearance of the car, a pair of 
outside mounted horns has lately 
These are now be- 





| : 
|} come into favor. 


monious notes. 

The present tendency is toward 
the use of these blended horns, with 
the mounting worked out in col- 
laboration with the body engineer 
so that the horns will contribute to 
the appearance of the car, rather 
than to give the impression of be- 
ing added as an accessory. 


MIDGET FLEXIBLE 
COUPLER 


The Midget coupler has been de- 
veloped by the Morse Chain Com- 
pany, Ithaca, N. Y., for flexible 
coupling of small shafts up to one 
inch in diameter. This is a smaller 
design of the chain and sprocket 
coupling manufactured by the com- 
pany for installations up to 500 
horse power. 

The coupling consists of two small 
sprockets wrapped and held to- 
gether by a chain, which allows for 
a certain amount of misalignment, 





ing furnished with blended or har-: 


CONNECTICUT MOVES 
TO CURB SPEED OF 


INTERSTATE BUSES 


Hartford,Conn., Aug. 27.—Connec- 
ticut state and local police are 
moving to curb the speed of inter- 
state motor coaches, following an 
announcement by the state motor 
vehicle department in which it was 
pointed out that interstate buses 
are subject to the same traffic regu- 
lations as any other vehicle. 

A number of complaints have been 
received by the department con- 
cerning the speed and manner in 
which interstate buses are operated 
upon Connecticut highways. Local 
authorities in various cities have 
also received complaints from resi- 
dents who were disturbed by the 
passage of the highway leviathans 
through ordinarily quiet residential 
sections. 

In Bridgeport, the police chief 
announced that plans were being 
developed for a route through the 
city to which all buses will be re- 
quired to adhere. Short cuts taken 
by the buses to avoid heavy down- 
town traffic have brought them 
through residential streets to the 
annoyance of householders. 

The 
statement said that 
every sympathy with 


SS 
SS 


drivers of 


it was felt that the companies 
should put in force schedules which 
would not require operators to drive 
their buses at excessive speeds. 


|200 CHEVROLET DEALERS 


ATTEND “PEP” MEETING 


Salt Lake City, Utah, Aug. 27.— 


About 200 Chevrolet dealers and} 


their salesmen from Utah, south- 
eastern Idaho and a part of Wyo- 
ming held a “pep” conference in 
the Tribune-Telegram Auditorium 
last night at which plans for a fall 
sales campaign were discussed. P. 
M. Seese, Salt Lake City zone man- 
ager, presided. Mr. Seese explained 


that similar rallies are being held | 


by the company in every large city 
in the country. “Our sales have been 


very satisfactory this year, in spite | 
of the adverse business conditions,” | 


he said, “and we are holding these 
meetings so that the dealers and 
salesmen will maintain their en- 
thusiasm.” 

Short addresses were given by L. 
P. Randall, assistant zone manager; 
R. W. Frick, parts and service man- 

| ager, and A. G. Mills, branch man- 
|}ager General Motors Acceptance 


motor vehicle department’s | 
while it had | 


buses who operate on a schedule, | 


Permanent Mold Casting 
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LEFT, Fig. 1. 


By M. A. BECKMANN 


Chief Engineer Aluminum 
tries, Inc. 


The permanent mold - casting 
process as applied to aluminum 
alloy pistons consists of introducing 
lthe molten metal, under the sole 
pressure of gravity, into a cast-iron 
mold body into which have pre- 
viously been inserted collapsible 
steel cores. This process derives its 
name, Permanent Mold, from the 
fact that neither the mold nor the 
core is destroyed after the casting 
is produced. 

The chill-cast surface creates a 
very close grain structure, recog- 
| nized for its wear-resisting qualities, 
and the tensile strength of a per- 
| manent mold casting is from 30 per 
cent. to 40 per cent. greater in a 
heat-treated condition than a sim- 
ilar casting produced by the sand- 
casting process. Permanent mold 
aluminum alloy pistons correctly 
|heat treated have a Brinell hard- 
ness of 140, while the sand casting 
will be in the neighborhood of 110. 
| A factor of major importance, and 
; one of the foremost reasons that 
| permanent mold castings are pre- 
ferred, is the ability to maintain 
uniform sections and weight. ‘The 
collapsible steel core always regis- 
| ters in the same position with the 
mold body, and there being no pos- 
sibility of core shift, results in this 
| uniformity 

Of the 7942 per cent. aluminum 
alloy pistons used as standard equip- 
ment during the year 1931 by the 
automobile manufacturers, there 
were only about 1 per cent. produced 
| by either the semi-permanent mold 
or the sand-casting process. 
| With the development of various 
combinations of material, new alloys 
have been established which have 
broadened the permanent mold- 
| casting field considerably. Thou- 











and provides an element of flexi- | Corporation. Each urged that en-| sands of agitators for washing ma- 


bility. 


GA. RECIPROCITY BILL 
NOW UP TO GOVERNOR 


Atlanta, Ga., Aug. 27.—A bill pro- | 


viding for reciprocation between 
Georgia and other states on license 
tags for automobilists and trucks 
was passed by the House and sent 
to Gov. Russell for approval. 


Hot Water Heaters 


(Continued 


3,000 and 2,200 b. t. u. capacity re- 
spectively. 

Many different types of cores 
have been tried out and the fin and 
tube type of core with sufficient re- 
sistance to bring the temperature 
up to the maximum, and with maxi- 
mum air capacity has been arrived 
at. This is a rather delicate balance 
to achieve, but when the right com- 
bination is arrived at, surprisingly 
good results are obtained. 

As to the size and thickness of 
cores that are used in different 
heaters, this has to be determined 
by the kind of motor that is used, 
and the kind of fan that is used, 
and also the amount of b. t. u. that 
it is desired to dissipate. 

Motor speeds have been gradually 
reduced to about 2,100 r. p. m., as 
this speed has been found to result 
in the greatest life of the motor and 
the least amount of noise and brush 
wear. 

Fan sizes have settled down to 
about six inches and six and one- 
half inches, as these sizes have been 
found large enough to give all the 
air capacity needed. 

Thermostats are very desirable on 
all cars that do not have automatic 
radiator shutters. They must be set 


much higher than equipment ther- 


from Page 7) 


mostats. The temperatures that are 
necessary for these to crack open 
are from about 155 to 160 deg. F. 
This is necessitated by the over- 
cooling of which most car radiators 
are now capable. 

Probably the most surprising thing 
about hot-water heaters is that they 
are most efficient in the coldest 
weather, 

The temperatures which it is nec- 
essary to reach in car bodies have 
been found to be about 60 deg. F., as 
at any higher temperature than this 
the car interior becomes too warm 
when winter clothing is worn. 

Our inability to obtain a suitable 
machine for testing these small 
heating units made it necessary to 
construct a machine for this pur- 
pose. The device permits us to ac- 
curately test fans and heaters with 
a capacity as low as twenty cubic 
feet per minute. We are also able 
to test the variations in the speed 
of the motors resulting from a one- 
half-volt variation in the current 
supplied with the motors. With this 
machine we are now able to test 
any make of heater in less than 
one-half hour and can repeat the 
test with very accurate results. 


thusiasm be maintained and ex- 
pressed confidence that business 
conditions would soon show an im- 
| provement all along the line. A sales 
{campaign for the zone was outlined 
|} and the meeting will be held in the 
near future. 


‘PERFECT CIRCLE JULY 


SALES INCREASE 44% 


Hagerstown, Ind., Aug. 27.—A re- 
port has just been made public that 


the sale of Perfect Circle piston | 


rings for the month of July in- 
creased 44 per cent. over July, 1930. 
This report follows closely on the 
June report, which showed that 
June, 1931, sales were 43 per cent. 
| ahead of June, 1930. 

Total sales for the first seven 
| months of 1931 increased 18 per 
cent. over the first seven months 
of 1930 and 18 per cent. ahead of 
the same period of 1929. 
| Prospects for high August sales 
|}seem very good, according to 
Lothair Teetor, vice-president in 
| charge of sales. 


| INDUSTRIAL CONCERNS 
MAKE SAFETY RECORDS 


Boston, Mass., Aug. 27.—Eight 
cities were represented in the best 
records made in July by industrial 
corporations and companies oper- 
ating commercial vehicles entered 
on the accident reduction contests 
of the Massachusetts Safety Council. 
For the interfleet contest, 206 com- 
panies reported 17,741 vehicles on 


|}chines are being made daily, gear 


CHRYSLER URGES 
WISE SPENDING 


| AT PRESENT TIME) 


(Continued from Page 1) 


| 
which, in less than two months, has 
| exceeded our expectations. 

“I have long felt that the period 
through which business generally 
has been passing was a period that 
called for foresight, courage and in- 
itiative in the conduct of business 
as well as for the application of 
greater economy and efficiency in 
its operation. There are no better 
j|times than these to spend money 
| wisely, for the simple reason that it 
produces greater values. The effort 
put into our Plymouth program and 
ithe results it has obtained in so 
| short a period of time amply demon- 
strate the soundness of this prin- 
ciple. 

“Chrysler Corporation has taken 
advantage of the last two years not 
| only strengthen its position in the 
|industry, but also to produce better 

values than ever before in the motor 
|cars it manufactures. We are con- 
vinced that in such a course lies the 
continuing success of any business 
| and that our corporation faces a re- 
vival of business which cannot long 
be delayed in the most advantageous 
position of its history. 

“I have never known a time when 
people could get more value in auto- 








the highways for a total of  1,834,754| mobiles than they can today. I be- 


hours. There were 417 property ac- 
cidents and 74 with personal in- 
juries. Some 103 fleets operated 
without an accident, a 24 per cent. 
better showing than the previous 
month. 


lieve, too, that the public is begin- 
ning to realize that fact and that 
its response in terms of actual pur- 
chases in larger volume than the in- 
dustry has recently enjoyed will 
soon be more generally experienced.” 


Indus- | 


Right, Fig. 2 


housings for the automotive indus- 
pei as well as the industrial field, 
| cylinder heads for small and indus- 
| trial engines and various large and 
small parts used by outboard en- 
gine manufacturers, while the re- 
quirements of the automotive in- 
dustry for aluminum alloy pistons 
constitute the major outlet for these 
types of castings. 

When parts are used in large 
quantities, the requirements are 
high strength and close-grain metal 
structure to resist high pressure. 
Permanent mold castings are always 
preferred, due to their constant 
uniformity and minimum machin- 
ing cost to produce the desired 
finished product. Actual scrap by car 
manufacturers using aluminum alloy 
pistons by this process, in many in- 
stances, is less than one-half of 1 
per cent. This is a very important 
item to an industry that is in mass 
production, and where cost of manu- 
facture is so important an item In 
the present age of competition. 

Constant research and develop- 
ment is in process by the major 
manufacturers employing this 
process. While several years ago 
this process was confined almost 
entirely to aluminum alloy pistons, 
constant effcrt on the part of en- 
gineers and metallurgists have re- 
duced the limitations to one major 
factor, and that is, core removal, 
and, in many cases, parts have been 
redesigned se that they can be pro- 
duced by this process through the 
co-operation of engineers and 
metallurgists of the permanent mold 
casting manufacturers co-operating 
with the purchaser. 

To illustrate the close-grain struc- 
ture of a permanent mold casting as 
compared with the structure of a 
sand casting, refer to Fig. 1, a speci- 
men of sand casting in the “as cast” 
condition, magnified 100X, and also 
Fig. 2, which is a permanent mold 
casting in the as-cast condition, 
also magnified 100X. These speci- 
mens are from the conventional 
alloy used at the present time by 
permanent mold piston manufac- 
turers. 


A. A. A. DID NOT CHECK 
PLYMOUTH SPEED RUN 


Washington, Aug. 27.—The Amer- 
ican Automobile Association, today 
issued a statement to the effect that 
it did not check the record-breaking 
run of Lou Miller from San Fran- 
cisco to New York and return, which 
Miller recently completed in a Ply- 
mouth sedan. The A. A. A. states 
that reports to the effect that the 
run was checked by its representa- 
tives were untrue. 

The Chrysler Corporation, in an- 
nouncing that Miller had completed 
the cross-country run in the record 
breaking time of 132 hours, stated 
that the time had been checked by 
the Western Union Company 
through official control stations 
along the route. No mention was 
made in the corporation’s report of 
any participation in the event by the 
American Automobile Association. 


GRANTS BUS PERMITS 


Trenton, N. J., Aug. 27.—The 
State Board of Public Utilities Com- 
missioners has modified restrictions 
imposed on the Sessa Bus Company 
for operation of four buses on the 
Camden-Highland Park, City or 
Gloucester route, so that passengers 
may be picked up on the inbound 
trip in Gloucester, and the Pennsyl- 
vania Railroad Ferry, in Camden, 
for discharge at the ferry. 


CLASSIFIED ADVERTISEMENTS 
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